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Business culture

zhongguo you ju chéngyu: “hé qi shéng cai”, biaoming zhonggud rén féichang giangdiao
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shangyé huoban jlan héxié guanxi de zhongyao xing. zhongguo ren renwei zhiyou rénji heX|e
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cai néng weichi pingdéng guanxi. zhdngguo rén gingke chifan shi X|hucm tan shéngyi, zhong guo

AREHERE A R AR R,

ren jing jiu xi huan shud: “wéi wo men de hé zuo gan béi!”
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harmony _ make a toast

gan béi | | b\ shang tan

i O

cheers I N negotiate
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(make a) price

shi yang
HAF:

variety

rang bu
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make a concession

shu liang

A1 /4 | = |
L=\

quantity




chéng yi Q

iy W e ik SINCERE
agreement sincere iﬁ;ﬁ

da chéng xié yi
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reach a agreement

bao jia S hao shuo

DESCRIPTION
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make an offer no problem
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L7|l¢ r'l__gl , wo men z‘ht‘m béi‘d‘ln?l ou y1 béiztii Vil igo X|an_s[1| hé lian ani Wv|:l
Jeff: R, NWHEITF1008 15 5R Mm2007 55
xian shi qi
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Méi wen ti . WO men ké yi ma shang she_&chan

W R AT LD EAEFE

Hén gao xing wo men zai dlng gou shi yang hé shu liang fang mian da chéng le xié yi

Jeff: AR EMERATAETT W AEFIZ & 5 WA B T i

I\<Ie| cudb , wo m‘en de hé zud h/en shun li
=08 e, FATRIETEIR A

Xian zai, w0 men shi bu shi ‘Qéi‘tlén‘tf’]n jilagé le
Jeff:  BHE, TATRAZZIRIRUE T

Hao de
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ang nin bao jia ba

Jeftf: 5 BT IE .

Y| hao xian shi qgi yibaisishiwl méi yuan, wu hao xian shi qgi yT bai jiu shi méi yuan

AP 1R 145%50, 55 Bkt 190255,

N|n de bao jia tai gao le

Jeff:  BHIHRMHKET -

Harris xian sheng , nin yao zhi dao, woO men de shéng chan chéng bén zai bu duan ti gao

5B : Harrisfpd, SREHNE, ATME B WHE 5 .
WO men you cheng_g/a gén gui gong st hé zuo » qlnc zai Jlafq\e shang zuo xié rang bu ba

Jeff: WATA WA G E1E. THTEUTRS _EALe ik E .

W& men yi hou hui ko 1i zéng jia ding gou shu liang

BATVL G2 e it wEaE -

Hao ba, k&o IU ddo jin hdu de hé zud , wd men jiang jia shi mé&i yuan

Y IR, B RAE, RINFEM10%ET.

Xie xie , jiagetanhaole, qitajiuhao shudle

Jeff:  WHst, HrAsiRIF T, EMBETH T
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Please practice the following expressions about price discussion




WO men shi bu shi gai tan tan jia gé le?

1. ZATBARZIRIRNE T 7

W0 shi fou yao da ge dian hua géi ta ne ?

2. TR LT HIE L thIE?
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TRARIE AL AR BEATBIR A . SEHE—ZK S A AR 2 mlAE ) [E 2 7]
ITHI10005 kA, HEAFASRAE T kA= is R . SEEAH
WA KR, ZRPEAEE. FEARMRNZE SR, H
AT RABKELE, HEAFASES A REARRMUE. 23R,
A R R E 4 TR E A R 2% 9T 40, A& AR RS E A F]IE T 500
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Simulated negotiation: Please conduct a simulation negotiation
based on the information provided in the following. An
American Home Appliances Company planned to order 1000
refrigerators from a Chinese Company. The Chinese Company
offered prices which the American Company thought were too
high. Although the Chinese Company believed the prices were
reasonable, for the sake of long-term cooperation, the Chinese

Company Company order 500 more units.
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Thank you!
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